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I  a m  a  m o t h e r  t o  2  s w e e t  c h i l d r e n ,  D a s h  w h o  i s  9 ,  a n d  H a r l e y  w h o  i s  5 .
I ' v e  b e e n  a  m i l i t a r y  s p o u s e  f o r  1 3  y e a r s  &  l o v e  e v e r y t h i n g  t h a t  c o m e s
w i t h  i t !  I  h a v e  b e e n  i n  r e a l  e s t a t e  f o r  a b o u t  7  y e a r s  n o w  a n d  c a n  s a y  I
t r u l y  f o u n d  m y  c a l l i n g .  W h e n  I  a m  n o t  h e l p i n g  c l i e n t s  b u y  a n d  s e l l
h o m e s  I  l i k e  t o  h a n g  w i t h  m y  c h i c k e n s !  I  n e v e r  t h o u g h t  b e i n g  a  c h i c k e n
o w n e r  w o u l d  b e  s o  r e w a r d i n g  b u t  t h e r e  i s  n o t h i n g  l i k e  h a v i n g  y o u r  o w n
f r e s h  e g g s !  W h e n  n o t  t e n d i n g  t o  t h e  c h i c k e n s  I ’ m  u s u a l l y  t a k i n g  m y  k i d s
o n  a d v e n t u r e s ,  a n d  g a r d e n i n g .   I  a m  d e d i c a t e d  t o  h e l p i n g  c l i e n t s  m e e t
a l l  o f  t h e i r  h o m e  s e l l i n g  g o a l s  a n d  l o o k  f o r w a r d  t o  h e l p i n g  y o u  w i t h
y o u r s !  

Francesca Cable

let's connect
francesca.cable15@gmail.com

francescacable.com

francesca.cable.5 @francesca.cable/
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REAL ESTATE AGENT

a little about me...

Fort Moore, Columbus, Midland,
Phenix City,  Fort Mitchel l  and
surrounding areas



U N D E R  C O N T R A C T

T h e  c o n t r a c t  b e c o m e s
b i n d i n g  a f t e r  y o u  a n d

t h e  b u y e r  a g r e e  o n  t h e
c o n t r a c t  t e r m s

7

HOME SELLER'S Roadmap
321

F I N D  A G E N T P R I C I N G
I  w i l l  p u l l  c o m p s  u p  t o
t h e  d a y  b e f o r e  m a k i n g

t h e  l i s t i n g  l i v e  t o  e n s u r e
t h e  p r i c e  i s  a t  i t s

h i g h e s t  p o i n t !

S T A G I N G

M A R K E T I N GL I S T I N G

F i n d  a  g r e a t  a g e n t  t h a t
y o u ' r e  c o m f o r t a b l e
w o r k i n g  w i t h  &  i s

e d u c a t e d  i n  t h e  h o u s i n g
m a r k e t !

W e  w i l l  g o  o v e r
s t a g i n g  t i p s  &  h o w
t o  s t a g e  t h e  h o m e
f o r  l i s t i n g  p h o t o s

N o w  t h a t  y o u r  h o m e
i s  l i v e ,  i t  c a n  b e

v i e w e d  b y  a n y o n e  i n
t h e  m a r k e t !

I  w i l l  h a v e  p a i d  m a r k e t i n g
d o n e  t h r o u g h o u t  s o c i a l

m e d i a  t o  e n s u r e  t h a t  y o u r
h o m e  i s  m a r k e t e d  a c r o s s

m u l t i p l e  p l a t f o r m s

S H O W I N G S

W e  w i l l  n e e d  t o  s e t  a  s c h e d u l e
f o r  s h o w i n g s  w h e n  w e  g o  l i v e !

B e  a s  f l e x i b l e  a s  p o s s i b l e  t o
g e t  t h e  m o s t  p o t e n t i a l  b u y e r s

v i e w i n g  y o u r  h o m e !

O F F E R S

O n c e  w e  r e c e i v e r  o f f e r s ,
w e  w i l l  r e v i e w  t h e m  a n d

w h i c h  o n e  w i l l  m o s t
b e n e f i t  y o u !

U s e  t h i s  r o a d m a p  a s  a  q u i c k  o v e r v i e w  o f  t h e  s e l l i n g  p r o c e s s .  I f  y o u  h a v e
a n y  q u e s t i o n s ,  p l e a s e  r e a c h  o u t !
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F I N A L  D E T A I L S
S t a r t  p a c k i n g  a n d  b e

p r e p a r e d  f o r  d e l a y s .  D e l a y s
c a n  v a r y  a n d  m o s t  a r e
c a u s e d  b y  t h e  b u y e r ' s

l e n d e r ,  a p p r a i s a l  b e i n g
l a t e ,  o r  n e g o t i a t i o n s

C L O S I N G
A t t e n d  t h e  c l o s i n g ,  s i g n  v e r y  f e w

d o c u m e n t s  t r a n s f e r  k e y s  a n d
c e l e b r a t e !



REAL ESTATETerms

OFFER

CONTINGENCY

An agreement between a buyer and a seller
to purchase a piece of  real  estate.  This  is
sometimes referred to as a sales contract.  

When an offer  is  accepted by the seller,  but
there are certain conditions that must be met
before the sale is  f inal.  For instance,  i f  the
buyer MUST sell  their  current home before
they close on the home you are sell ing

CLOSING COST
The fees that are paid at  the end of  the
purchase by either the buyer,  sel ler  or
both.  These include taxes,  insurance and
lender expenses.  With how hot the market
is,  the BUYER is  usually  paying for  them

DUE DILIGENCE PERIOD
Due dil igence period is  the t ime the buyer

gets an inspection and we negotiate any
repairs.  During this  t ime,  the buyer can

terminate the contract and receive back
earnest money.

HOME INSPECTION
An inspection is  a professional
examination of  the property's
condition.  This is  paid by the buyer!

TITLE SEARCH

APPRAISAL

DISCLOSURES

CLOSING

PRE-APPROVAL
A tit le search proves that the property
is,  in fact,  owned by the you and there
are not l iens/ judgements on the
home.

The appraisal  is  the value given to a
property based on comparable
properties that have recently sold.
This is  typically  required by the lender
in order to decide i f  the requested
loan amount is  in al ignment with the
value of  the property.

All  sel lers are required to f i l l  out a
property disclosure stating what they
know about the property -  good or bad.
Other disclosures can include
community disclosure and lead based
paint disclosure.

This is  the f inal  step of  your real  estate
transaction.  At  closing the funds from
the buyer are provided to the seller  and
the buyer receives the keys.  This
process typically  takes an hour.

A pre-approval  is  a  prel iminary evaluation
conducted by the lender to show that the
buyer has the funds to purchase up to a
certain amount.  This  is  extremely helpful
when picking an offer.  I t  is  a  must-  have
from the buyer's  agent!



10 STEPS TO

selling a home
FIND A GREAT AGENT

ESTABLISH A PRICE

STAGING YOUR HOME

MARKETING

LISTING THE HOME ON THE
MAKET

SHOWINGS

OFFERS & NEGOTIAIONS

UNDER CONTRACT

CLOSING

FINAL DETAILS
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Preparing
to Sell



YOUR HOME WITH PROSPECTIVE BUYERS

YOU MORE MONEY

TO DETAIL

NEGOTIATOR

GUIDE

The process of sel l ing a home requires a good deal of paperwork. I  wi l l  help
you fi l l  out al l  documents and get them submitted properly.

I  deal with so many diff icult conversations that need to happen. I  wi l l  also help you
pick a strong offer and negotiate with the buyer on your behalf.

FIND A GREAT
AGENT

Connect

Get

Attention

Professional

Expert

A  r e a l  e s t a t e  a g e n t  i s  a  h u g e  a s s e t  t o

y o u  a s  y o u  g o  t h r o u g h  t h e  h o m e - s e l l i n g

p r o c e s s .  T h i s  i s  o n e  o f  t h e  b i g g e s t

t r a n s a c t i o n s  o f  y o u r  l i f e  a n d  y o u  n e e d  a

s k i l l e d  p r o f e s s i o n a l  g u i d i n g  y o u  t h r o u g h

t h e  p r o c e s s .  

I  w i l l  b e  w o r k i n g  w i t h  y o u r  b e s t  i n t e r e s t s

i n  m i n d  a n d  c a n  h e l p  g u i d e  y o u  t h r o u g h

a l l  t h e  s t a g e s  o f  s e l l i n g  y o u r  h o m e .

M y  e d u c a t i o n  o n  t h e  h o u s i n g  m a r k e t  a n d

g e t t i n g  y o u  T O P  D O L L A R  f o r  y o u r  h o m e  i s

m y  u l t i m a t e  g o a l .   

As a Realtor,  I  often have access to information about homes going on the market
before the public. They can expose your home to the largest potential audience. 

I  wi l l  be able to help you negotiate top dollar for your home and ensure you aren't
pressured to sett le.

I  am here to help you with any questions you have along the way. I  wi l l  offer an
objective opinion and give you a much needed online presence. 



ESTABLISH A PRICE

R e m e m b e r  t h a t  y o u r  h o m e  i s  o n l y  w o r t h  w h a t

o t h e r  h o m e s  i n  t h e  a r e a  a r e  g o i n g  f o r .  O n e

o f  t h e  v e r y  f i r s t  t h i n g s  I  w i l l  d o  i s   w i l l  r u n  a

c o m p a r a t i v e  m a r k e t i n g  a n a l y s i s  ( C M A )  a n d

p r o v i d e  y o u  w i t h  a  l i s t  o f  o t h e r  h o u s e s  t h a t

h a v e  s o l d  r e c e n t l y  i n  y o u r  a r e a .  T h i s  w i l l

h e l p  y o u  s e e  w h a t  h o m e s  o f  c o m p a r a b l e  s i z e

a n d  c o n d i t i o n  t o  y o u r s  a r e  g o i n g  f o r  i n  t h e

c u r r e n t  m a r k e t .  

Y o u  a l s o  h a v e  t h e  o p t i o n  o f  h a v i n g  a  h o m e

a p p r a i s a l  c o n d u c t e d  t o  g i v e  y o u  a  b e t t e r

i d e a  o f  t h e  h o m e ' s  v a l u e .  

WHAT DETERMINES
THE PRICE?

T h e  l i s t i n g  p r i c e  i s  o n e  o f  t h e  m o s t  i m p o r t a n t  f a c t o r s  i n  a

s u c c e s s f u l  h o m e  s a l e .  M a n y  p e o p l e  w i l l  t r y  t o  s e l l  w i t h o u t  a  r e a l t o r

w i l l  t e n d  t o  l i s t  t h e i r  h o m e  a t  a  r a n d o m  p r i c e  t h a t  t h e y  ' t h i n k '  m a k e s

s e n s e .  T h i s  r e s u l t s  i n  h a v i n g  t o  m o v e  g r e a t l y  o n  t h e  p r i c e  o r  i t  t a k e s

m u c h  l o n g e r  t o  g e t  a n y  o f f e r s .  

A s  a  r e a l t o r ,  I  w i l l  b e  t h e  e x p e r t  i n  w h a t  h o m e s  a r e  s e l l i n g  f o r  i n

y o u r  a r e a .  L e a n  o n  t h e m  t o  h e l p  g u i d e  y o u  i n  s e t t i n g  t h e  p e r f e c t

s t a r t i n g  p r i c e .  H o m e s  t h a t  a r e  c o m p e t i t i v e l y  p r i c e d  h a v e  a  m u c h

g r e a t e r  c h a n c e  o f  s e l l i n g  q u i c k l y  &  a t  T O P  d o l l a r .  

PRICING YOUR HOME COMPETITIVELY...



PREPARE YOUR HOME

T h e r e  a r e  m a n y  l e v e l s  o f  h o m e  s t a g i n g  t o  c h o o s e  f r o m  b a s e d  o n  y o u r
b u d g e t  a n d  t h e  v a l u e  o f  s t a g i n g  i n  y o u r  a r e a .  W h e t h e r  y o u  c h o o s e  t o
D I Y  o r  h i r e  a  p r o f e s s i o n a l  d o  y o u r  b e s t  t o  n e u t r a l i z e  a n d  d e p e r s o n a l i z e
a s  m u c h  a s  p o s s i b l e  t o  a p p e a l  t o  t h e  w i d e s t  r a n g e  o f  p o t e n t i a l  b u y e r s .

Y o u  c a n  i n c r e a s e  y o u r  n u m b e r  o f  s h o w i n g s  b y  a l l o w i n g  a g e n t s  t o  u s e  a
l o c k b o x  i n s t e a d  o f  s e t t i n g  a p p o i n t m e n t s .  I f  y o u  a r e  s e t t i n g
a p p o i n t m e n t s  t r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e .

I  w i l l  h i r e  &  p a y  f o r  p r o f e s s i o n a l  p h o t o s  t o  b e  t a k e n  o f  t h e  h o m e .  T h e
d i f f e r e n c e  i n  p h o n e  p h o t o s  &  p r o f e s s i o n a l  p h o t o s  c o u l d  b e  t h e
d i f f e r e n c e  i n  t h e  a m o u n t  o f  s h o w i n g s  y o u  h a v e -  w h i c h  u l t i m a t e l y  l e a d
t o  o f f e r s .

T h e r e  a r e  m a n y  q u i c k
a n d  i n e x p e n s i v e
t h i n g s  y o u  c a n  d o  t o
i n c r e a s e  t h e
l i k e l i n e s s  o f  s e l l i n g .  

D o  a  q u i c k  s p r u c e  u p
a r o u n d  t h e  i n s i d e  a n d
o u t s i d e  o f  t h e  h o m e .
I n c l u d e  t h i n g s  l i k e
d e c l u t t e r i n g ,
c h e c k i n g  f o r  l e a k y
f a u c e t s  a n d  p u l l l i n g
w e e d s  i n  t h e  f r o n t
y a r d .  

W h e n   p o t e n t i a l  b u y e r s
a r e  c o m i n g  t h r o u g h  y o u r
h o m e ,  m a k e  s u r e  t o
k e e p  a l l  v a l u a b l e s  a n d
p e r s o n a l  i n f o r m a t i o n
o u t  o f  s i g h t .  Y o u  w a n t
t h e  p o t e n t i a l  b u y e r  t o
b e  a b l e  t o  i m a g i n e
t h e m s e l v e s  l i v i n g  i n  t h e
h o m e  &  h a v i n g  a  c l e a n ,
d e c l u t t e r e d  s p a c e  i s
e x t r e m e l y  i m p o r t a n t .  

Home Staging tips...



PREPARING

INTERIOR

EXTERIOR
M o w  l a w n  

T r i m  a r o u n d  w a l k w a y s ,
t r e e s  a n d  b u s h e s

R e m o v e  w e e d s  f r o m
f l o w e r b e d s  a n d  m u l c h

R e m o v e  f l a k i n g  o r
p e e l i n g  p a i n t  a n d
r e p a i n t  o r  s t a i n

K e e p  t h e  r o o f  a n d
g u t t e r s  f r e e  o f  d e b r i s

W a s h  a l l  w i n d o w s  a n d
w i n d o w  w e l l s

E n s u r e  a l l  l i g h t s  a r e
w o r k i n g  a n d  b r i g h t

P l a n t  c o l o r f u l  f l o w e r s
i n  t h e  f l o w e r  b e d

R e p a i n t  a n y  w a t e r
s t a i n s ,  o r  d a m a g e d
w a l l s

R e m o v e  a l l  c l u t t e r
f r o m  v i s i b l e  a r e a s .

K e e p  p e t s  a n d  t h e i r
b e l o n g i n g s  o u t  o f  s i g h t

M a k e  s u r e  k i d s  t o y s
a r e  o r g a n i z e d .  

C r e a t e  a  w a r m ,
i n v i t i n g  s p a c e  i n  e a c h
r o o m

Checklist



Finding a 
Buyer



MARKETING

O n c e  y o u r  h o m e  i s
r e a d y  t o  s e l l ,  t h e  g o a l
i s  t o  g e t  i t  i n  f r o n t  o f
a s  m a n y  b u y e r s  a s
p o s s i b l e .  T h e  b e s t
m a r k e t e d  h o m e s  h a v e
b e a u t i f u l  p h o t o s  a n d
c o m p e l l i n g  l i s t i n g
d e s c r i p t i o n s  t h a t  d r a w
i n  p o t e n t i a l  b u y e r s .  

I  w i l l  a d v e r t i s e  a c r o s s  m u l t i p l e  p l a t f o r m s

I  w i l l  c r a f t  a n  e n t i c i n g  l i s t i n g  d e s c r i p t i o n

M a k e  a  d a i l y  t o - d o  l i s t  t o  k e e p  t h i n g s  t i d y

S t o r e  a l l  c h i l d r e n  a n d  p e t  t o y s  o u t  o f  s i g h t

T r y  t o  b e  a s  f l e x i b l e  a s  p o s s i b l e

F i n d  a  p l a c e  f o r  y o u r  p e t s  d u r i n g  s h o w i n g s

D o n ' t  m i s s  a n  o p p o r t u n i t y  f o r  y o u r  h o m e  t o  b e  s e e n .  

Marketing Tips



LISTING

Y o u r  o n l i n e  p r e s e n c e  i s  o n e  o f  t h e
m o s t  i m p o r t a n t  t o  a  p r o s p e c t i v e
b u y e r .  M a n y  p e o p l e  s t a r t  t h e i r
s e a r c h  h e r e .  

H a v i n g  p r o f e s s i o n a l ,  w e l l - l i t  p h o t o s
w i l l  g i v e  y o u  t h e  u p p e r  e d g e  o f
a t t r a c t i n g  y o u r  i d e a l  b u y e r .  

Y o u r  h o m e  i s  o f f i c i a l l y
o n  t h e  m a r k e t  -
c o n g r a t u l a t i o n s !

I  w i l l  n o w  u s e  e v e r y
c o n n e c t i o n  t o  g e t  t h e
w o r d  o u t  a b o u t  y o u r
h o m e  t o  o t h e r  a g e n t s
a n d  p o t e n t i a l  b u y e r s .  

A  s i g n  w i l l  b e  p u t  i n
y o u r  f r o n t  y a r d  a n d  a l l
t h e  m a r k e t i n g  t o o l s  w e
h a v e  d i s c u s s e d  w i t h  b e
i m p l e m e n t e d .  



SHOWINGS

T h e  m o s t  i m p o r t a n t  t h i n g  t o
k e e p  i n  m i n d  w h i l e  s h o w i n g
y o u r  h o m e  i s  f l e x i b i l i t y .  

I  w i l l  s e t  u p  a l l  s h o w i n g s  a s
w e l l  a s  a n  O p e n  H o u s e  t o
g e t  a s  m a n y  p o t e n t i a l
b u y e r s  i n  y o u r  h o m e  a s
p o s s i b l e .  K e e p  a  d a i l y  t o - d o
l i s t  s o  y o u ' r e  r e a d y  t o  l e a v e
a t  a  m o m e n t ' s  n o t i c e .  

M a k e  s u r e  t o  f i n d  a  p l a c e
f o r  y o u r  p e t s  d u r i n g
s h o w i n g s .  K e e p i n g  t h e m
k e n n e l e d  i n s t e a d  o f  s h u t  i n
a  r o o m  i s  i m p o r t a n t !  Y o u
w a n t  t h e  p o t e n t i a l  b u y e r  t o
b e  a b l e  t o  e n v i s i o n
t h e m s e l v e s  l i v i n g  h e r e !  



SHOWING

...if you have an hour

...if you have ten minutes
Make all beds

Put all clutter in a laundry basket, 

Empty all garbage cans and take out trash

Wipe down all countertops and put away dishes

Put out candles or wall plug-ins

Pick up all toys and personal items

Turn on all lights

Do everything on the ten minute list above

Vacuum all carpet and rugs

Wipe down all glass and mirrored surfaces

Sweep all hard surface floors, mop if you have time

Wipe down major appliances

Put away all laundry

Quickly dust highly visible surfaces

Set out an air freshener or freshly baked cookies

Checklist



Final
Steps



OFFERS &
NEGOTIATIONS

D e p e n d i n g  o n  y o u r
m a r k e t  y o u  m a y
r e c e i v e  m u l t i p l e
o f f e r s  i f  y o u r  h o m e  i s
p r i c e d  r i g h t .  I  w i l l  b e
y o u r  b e s t  a d v o c a t e  a t
t h i s  p o i n t .  I  w i l l  h e l p
y o u  r e v i e w  e a c h  o f f e r
a n d  d e c i d e  w h i c h  i s
b e s t  f o r  y o u .  

B e  s u r e  t o  d i s c l o s e
a n y  c u r r e n t  i s s u e s  y o u
k n o w  o f  w i t h  t h e
h o m e .  Y o u  d o n ' t  w a n t
a n y  l e g a l  i s s u e s
c r e e p i n g  u p  l a t e r .  

B e  p r e p a r e d  t o  n e g o t i a t e .  W h e n  y o u  r e c e i v e  a n
o f f e r  y o u  h a v e  a  f e w  c h o i c e s .  Y o u  c a n  a c c e p t
t h e  o f f e r  a s  i t  i s ,  m a k e  a  c o u n t e r - o f f e r  o r  r e j e c t
t h e  o f f e r  a l t o g e t h e r .

I t  c a n  s o m e t i m e s  t a k e  a  c o u p l e  o f  c o u n t e r - o f f e r s
b a c k  a n d  f o r t h  b e f o r e  a n  a g r e e m e n t  i s  m a d e  o n
b o t h  s i d e s .



UNDER
CONTRACT

A n  o f f e r  d o e s n ' t
b e c o m e  b i n d i n g
u n t i l  b o t h  t h e  b u y e r
a n d  s e l l e r  a g r e e  t o
t h e  t e r m s  a n d  s i g n
a  c o n t r a c t .  

A t  t h i s  p o i n t ,
s e v e r a l  t h i n g s  s t i l l
n e e d  t o  o c c u r
b e f o r e  c l o s i n g .
T h e s e  i n c l u d e . . .
h o m e  i n s p e c t i o n ,
t i t l e  s e a r c h ,
p r o p e r t y  s u r v e y
a n d  a  f i n a l  w a l k -
t h r o u g h  b y  t h e
b u y e r  w i t h i n  2 4
h o u r s  o f  t h e
c l o s i n g .



FINAL DETAILS

CLOSING

C l o s i n g  i s  t h e  f i n a l  s t e p  i n  y o u r  h o m e  s e l l i n g  p r o c e s s .   

D u r i n g  t h e  c l o s i n g ,  t h e  d e e d  i s  d e l i v e r e d  t o  t h e
b u y e r ,  t h e  t i t l e  i s  t r a n s f e r r e d ,  f i n a n c i n g  d o c u m e n t s  a n d
t i t l e  i n s u r a n c e  p o l i c i e s  a r e  e x c h a n g e d ,  a n d  t h e  a g r e e d -
o n  c o s t s  a r e  p a i d .  

S o m e  o f  t h e  f i n a l  d o c u m e n t s  a r e  s i g n e d .  K e e p  i n  m i n d
w h a t  y o u  m a y  b e  r e q u i r e d  t o  p a y  a t  c l o s i n g  i n c l u d i n g
a g e n t  c o m m i s s i o n s ,  l o a n  f e e s ,  t i t l e  i n s u r a n c e  c h a r g e s
a n d  r e c o r d i n g  f i l i n g  f e e s .  

C o n g r a t u l a t i o n s  o n  s e l l i n g  y o u r  h o m e !

T h i s  i s  a  g r e a t  t i m e  t o  g e t
s t a r t e d  p a c k i n g .  M a k e  s u r e
t o  k e e p  c u r r e n t  o n
i n s u r a n c e s .  A l s o  b e
p r e p a r e d  a s  d e l a y s  c a n
h a p p e n .  
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Lorem ipsum dolor sit  amet, consectetur adipiscing el it ,
sed do eiusmod tempor incididunt ut labore et dolore

magna al iqua. Quis ipsum suspendisse ultr ices gravida.
Tel lus rutrum tel lus pel lentesque eu t incidunt tortor

al iquam nul la faci l is i .  

Andrew Wilson

Testimonials
Francesca was an awesome realtor! Always available,

extremely helpful ,  and easy to talk to. Helped me from the very
beginning al l  the way through the signing. I  would 10 out of 10

recommend her to anyone in the Columbus, GA area.

David Carey

CUSTOMER

Amazing Agent! Very professional. Will put your needs above hers. Really
went out of the way to make sure all the required repairs were made in

time before closing and made it extremely easy to sell my property.
Genuinely cared about my family’s needs and I am very thankful that she
put so much effort into selling my property! Would recommend to family

and friends.

Meghan Haxton

If you are looking to sell your home. Francesca is your girl. I knew our
house wasn't going to sell right away and I even told her that it was
going to be hard to sell. Did she give up on us? Nope, instead she
went full force and didn't give up until our house sold. She was very
informative with everything and very patient. Thank you again
Francesca. I know it got frustrating at times.

Cassandra Fink

Wendy Vare



Lorem ipsum dolor sit  amet, consectetur adipiscing el it ,
sed do eiusmod tempor incididunt ut labore et dolore

magna al iqua. Quis ipsum suspendisse ultr ices gravida.
Tel lus rutrum tel lus pel lentesque eu t incidunt tortor

al iquam nul la faci l is i .  

Andrew Wilson

Testimonials
Highly recommend Francesca Cable!!! Great communication,

responsive, honest,  knowledgeable, and an awesome
personality to match.

Alyssa Mask

CUSTOMER

Francesca has sold two homes for our family and we couldn’t have been
happier with our experience. She works extremely hard for her sellers

and goes above and beyond to get to the closing table! We absolutely
loved working with her!

Meghan Haxton

Ladies, get the realtor that will go the extra mile for you like mine does !!!!! Get
you the realtor that will show up to your house at 9am to shut off your main
water for you (for an active leak)while you're at an appt with your child . Get
you a realtor that will have a contractor at your house within 2 hours to stop a
water leak. GET YOU A REALTOR THAT WILL GO ABOVE AND BEYOND AND
ONE THAT WILL STAY IN TOUCH EVEN WHEN YOURE NOT ACTIVELY UNDER
CONTRACT!!!
Anyone who's worked with Francesca knows this is the honest truth. She could
of easily ignored my text, but she didn't. Without hesitation Francesca was
there when I couldn't be. She was there from start to finish. She even sent me
pictures of the damage as it was being discovered!! Our house isn't even on
the market yall.
I recommend her to anyone looking for a realtor. Hit this beautiful, hardworking
lady up if you're looking at buying or selling your home.

Amber Lynn Matos



resourcesADDITIONAL

Landscaping Company

Nick Ritterback

706-325-7766

Lynch Maintenance 

706-718-4343

Electrical Company

Tommy Bowers

706-464-2583

Plumbing Company

706-320-3977

Chucks Plumbing 

General Contractor


